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Friends - As we move towards the end of 2022, I am sure many of you are wondering how
the year has passed by so quickly. At ARIA, we certainly have this feeling amongst board
members and volunteers, with 2022 being a very eventful year in terms of activities across
sub committees. 

November has been no different, with an increase in interactions, both physically and
virtually, in a post-Covid world. Suresh Sadagopan, a fellow board member who needs no
introduction in our community conducted an excellent session on how a great client
experience can transform and rocket fuel our practices. Personally, my team and myself
had great learnings from this session, and I am sure everyone else who joined in also did
whether in person in Mumbai or remotely. Amit Kukreja, also a fellow board member, along
with Sanjay Kadel, ran a session for all of us straight from the heart on how cybercrime is
no more something that we read about happening to others, with RIA impersonation
starting to become a reality. There were some other great sessions as well, which you can
read about in this newsletter.

A risk profiling paper that ARIA had commissioned, on the frequency of risk profiling, and
sharing of global best practices, written by Paul Resnik and Stuart Erskine of the Suitable
Advice Institute, will be released on the 8th of December at 4 pm. Please block your
calendars for what promises to be a conversation filled with insights. 

Preparations for the ARIA annual conference which will be held in Mumbai in the first
quarter of 2023, has gathered momentum, and you can expect to hear soon from the
conference team about the dates, venue and speakers for this conference. I am looking
forward to meeting you there.

Whilst 2022 is coming to an end, the excitement within ARIA Board members and
volunteers continues to be palpable, and activity levels continue to be high. At the same
time, we will be leaving 2022 with a feeling that so much more still has to be done.

The woods are lovely, dark and deep, 
But I have promises to keep,
And miles to go before I sleep,
And miles to go before I sleep.

Robert Frost

Regards

VICE CHAIRMAN’S NOTE
VISHAL DHAWAN

http://www.aria.org.in/
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NOTE FROM THE ADVOCACY TEAM

Multiple initiatives by the advocacy team

During the month of November, continued conversations took place between SEBI
and ARIA on steps that can be taken to elevate the RIA profession. SEBI has
suggested that ARIA consider creating a software tool that can detect or avoid
risk profiling manipulation and dialogues on the same are ongoing with third-party
providers and SEBI.
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ARIA will be submitting a shortlist of a few areas where SOP development will be
useful for BSEASL to ease registration as well as inspection and operational
processes. This list will be shared with BSEASL shortly.

A research paper commissioned by ARIA on the frequency of risk profiling was
completed by Stuart Erskine and Paul Resnik of the Suitable Advice Institute and
is to be released on 8th December at 4 pm in the presence of Mr Neeraj
Kulshrestha- Chief Regulatory Officer - BSE. You are encouraged to attend this
launch event on 8th December and benefit from global best practices and
learnings on risk profiling. 

The Women ARIA ( WARIA) initiative continued to see multiple meetings happen
with various players in the ecosystem including colleges, women financial advisors
and volunteers. 

We have held multiple conversations with the regulator regarding the
implementation of the recommendations made in the White Paper “Reimagining
Nominations – making succession smoother & simpler”. Hopefully, many of these
recommendations may be implemented in the near future. 

(contd...)

http://www.aria.org.in/
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We don’t have to be smarter than the rest. We have to
be more disciplined than the rest.

— Warren Buffett

NOTE FROM THE ADVOCACY TEAM

(contd...)
Multiple initiatives by the advocacy team

A white paper is being written to recommend measures to reduce the amount of
unclaimed shares valued at 41,000 crores that are lying in the Investor Education
& Protection Fund.

06

07
A conversation with Sahamati on how the account aggregation network can be
smoothly used by RIAs has been initiated

http://www.aria.org.in/
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NOTE FROM THE WARIA TEAM

Our efforts of reaching out have resulted in a team of 10 volunteers
along with the core committee of 4 members (2 board members and 2
volunteers). Meetings and discussions have culminated in
presentation material. Ten colleges across the country have been
identified to start career guidance sessions. These sessions will
introduce the RIA profession to young women and also explore the
possibilities of interning with RIAs.

People calculate too much and think too little.

— Charlie Munger
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We started big this month with a day long workshop with multiple tracks. We are
overwhelmed with the response by members on our first physical event after
covid. This was also the first hybrid even for ARIA, with many of you joining
electronically from all over India. Sessions by Suresh Sadagopan on the client
experience, Dr. Sagneet Kaur on Building Trusts, and Tushit Thakkar on
Quantitivate Investing Landscape were hit among members. The physical
workshop was well hosted by Kanika Shah and was held at Motilal Oswal's head
office in Lower Parel in Mumbai. 

We wondered if many of our members would like to know better about working
with Media. And Dilshad Billimoria and Kalpesh Asher were happy to share their
experience in this excellent chat moderated by Jigar Patel. We learned many new
things and are sure 'media wiser' now. 

RIAs are becoming popular and getting impersonated too!!! How do we handle
such issues in real life? Renu spoke with Amit Kukreja, who shared his experience,
and we also got cyber security expert CA, Sanjay Kadel, to join the session.
Members got a few smart tips. Given the impact of such learning, ARIA gladly
extended the invitation to all RIAs in the community via BASL, and we were glad
to see an audience of over 150 participants. 

We have good news if you thought you were struggling with prospecting. You are
not alone. Many members face challenges in converting prospects. Jay Thacker
did a deep dive with Lovaii Navlakhi over a candid chat that was loved by
members. Many members chose to come live during the session and shared their
problem areas. And the good thing is that the engagement continued in the
WhatsApp group even after the session was over. Now, we are all thinking!!! 

Collyn Mascarenhas, S R Srinivasan, Jay Thacker, Jigar Patel, Kanika Shah, Nehal
Mota, Trupti Muralidhar & Rishad Manekia continue to give excellent support to
drive the member engagement group, duly supported by ARIA Board members. 

We are about to wrap up this calendar year, but not before a few more exciting
sessions in December. More is coming. Please keep a look out for announcements
in the WhatsApp group. 
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NOTE FROM THE MEMBERS-ENGAGEMENT TEAM

http://www.aria.org.in/
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STAR SESSIONS CONDUCTED BY ARIA IN
NOVEMBER 2022 

http://www.aria.org.in/
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STAR SESSIONS CONDUCTED BY ARIA IN
NOVEMBER 2022 
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STAR SESSIONS CONDUCTED BY ARIA IN
NOVEMBER 2022 

TESTIMONIAL FROM GORAK KADAM
 

The session on Cybercrime and how it can also affect the RIAs on the
ARIA platform was very informative from the adviser's peace of mind
perspective and in response to fishing or any cyber attack. You all are
doing a great job for advisers which otherwise would have been a
nightmare for small advisers. I was always under doubt whether our
response was adequate or something was missing. Yesterday's session
was truly satisfying.

http://www.aria.org.in/
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Succinct FinTech Services Private Limited

CORPORATE 

INDIVIDUAL 

NEW MEMBERS, NOVEMBER 2022

Samraat Jadhav

Sumit Waghmare

Ruchi Sankhe

Quantech Capital Investment Advisors Private Limited

ASSOCIATE

Varun Shinde
Empanelled with HEXAGON CAPITAL ADVISORS PVT LTD

Sachin G
Empanelled with HEXAGON CAPITAL ADVISORS PVT LTD

Unien Capital Advisors Private Limited

http://www.aria.org.in/
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ARIA MEMBERSHIP DETAILS

MEMBERS AS OF 30TH NOVEMBER 2022

Members as of
31st MARCH

2022

Members as
of 30th NOV 

2022

GRAND TOTAL

1.

2.

3.

4.

5.

6.

7.

INDIVIDUAL - ANNUAL MEMBERS

INDIVIUDAL - LIFE MEMBERS 

NON- INDIVIDUAL - LIFE MEMBERS

ASSOCIATE-ANNUAL

TOTAL MEMBERSHIP - ANNUAL 

TOTAL MEMBERSHIP - LIFE

NON- INDIVIDUAL - ANNUAL MEMBERS

298

154

28

182

66

20

86

30

249

48

216

109

24

133

40

17

57

26

149

41
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A post festival debt
repayment strategy.

Read More...

The investor's financial goals or
investment objective,
macro/market conditions, exit load
and tax liability must be considered
before withdrawing any form of
investment

Read more...

Quoted in Zee Business
Renu Maheshwari

Increased return rates in
Corporate FD. Why investors
with large risk appetite are
looking forward with the
same.
Read more...

ARIA IN MEDIA NOVEMBER 2022

Quoted in Business Standard 
Vishal Dhawan

Quoted in Business Standard
Dilshad Billimoria

https://www.zeebiz.com/hindi/personal-finance/mutual-fund/mutual-fund-long-term-investment-strategy-in-which-category-or-fund-investor-should-invest-to-make-big-corpus-in-long-term-99181
http://www.aria.org.in/
https://www.linkedin.com/feed/update/urn:li:activity:6993147655853879296
https://www.linkedin.com/feed/update/urn:li:activity:6993147655853879296
https://www.zeebiz.com/hindi/personal-finance/mutual-fund/how-to-withdraw-or-redeem-from-sip-when-should-withdraw-money-from-mutual-fund-tax-liabilities-check-experts-view-103895
https://www.zeebiz.com/hindi/personal-finance/mutual-fund/how-to-withdraw-or-redeem-from-sip-when-should-withdraw-money-from-mutual-fund-tax-liabilities-check-experts-view-103895
https://www.linkedin.com/company/14631643/admin/
https://www.linkedin.com/company/14631643/admin/
https://www.linkedin.com/in/ACoAAAD3re0BhJveYNgbFhUoxclsX2gW-lHhHQ4
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How to avoid mis-selling in
mutual funds and choosing
the right distributor.
 
Read more...

ARIA IN MEDIA NOVEMBER 2022

Interview on Money9
Dilshad Billimoria

Quoted in Business Standard
Lovaii Navlakhi 

Identify discretionary
expenses that can be
avoided or postponed for
now.
Read more...

https://www.zeebiz.com/hindi/personal-finance/mutual-fund/mutual-fund-long-term-investment-strategy-in-which-category-or-fund-investor-should-invest-to-make-big-corpus-in-long-term-99181
http://www.aria.org.in/
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https://hindi.money9.com/shows/assi-nabbe-poore-sau/season-2/ep-222-how-to-avoid-mis-selling-in-mutual-funds
https://hindi.money9.com/shows/assi-nabbe-poore-sau/season-2/ep-222-how-to-avoid-mis-selling-in-mutual-funds
https://www.linkedin.com/in/ACoAAAD3re0BhJveYNgbFhUoxclsX2gW-lHhHQ4
https://www.linkedin.com/feed/update/urn:li:activity:6996725431395577856
https://www.linkedin.com/feed/update/urn:li:activity:6996725431395577856
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AMIT KUKREJA RENU MAHESHWARI

ROHIT SHAH SURESH SADAGOPAN VIVEK REGE

LOVAII NAVLAKHI

TARUN BIRANI
Treasurer

VISHAL DHAWAN
 Vice Chairman

HARSH ROONGTA
Chairman

DILSHAD BILLIMORIA
 Treasurer

KNOW YOUR BOARD MEMBERS

http://www.aria.org.in/


 

What made you switch to advisory?
In 2016, SEBI came out with a consultation paper which stated that IFAs could
charge fees for advice as RIAs or they could take a commission as an MFD but
could not do both. Even though there were provisions for corporate RIAs to do both,
I had just started my practice and believed it would be better to choose one way or
the other. It became apparent to me quite quickly that the fee only advice model
was a better fit for me because it removed product related commissions and I
would be more independent to be able to give advice better suited to my client’s
needs.

Business Model:
I follow a fee only model charging a majority of my clients a fee as a percentage of
assets under advisory with a single digit number on a flat fee model. My core
customer base is a select few family offices whom I help with their portfolio
management and estate planning requirements and a small base of younger HNI
clients with their financial planning requirements.

ARIA:
One of my colleagues in the industry from the product side had told me about a
meeting happening of a group of RIAs at the ICICI Prudential MF office board room
in BKC and recommended that I attend. At the time I was working out of BKC and
had not met many other RIAs. I felt it had been quite a difficult journey to
understand and figure out all the regulatory requirements and compliances on my
own and so decided to go for the meeting. At the meeting, there were a number of
ARIA current board members including Suresh Sadagopan, Harsh Roongta, Vishal
Dhawan and Vivek Rege and many other members whom I have since gotten to
know well. (contd...)
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Family background and upbringing:
Born and brought up in Mumbai, travelled abroad for further
studies. Started a wealth management career in Boston in the
USA and then moved back to India to work with Standard
Chartered Bank as an Investment Advisor before starting my
own practice in 2016.

KNOW YOUR FELLOW ARIA MEMBER
RISHAD MANEKIA

http://www.aria.org.in/


 

(contd...) I was pleasantly surprised to find this engaged group of people who had a lot
of experience in the industry and were actually doing a lot in terms of representation to
SEBI and also were trying to build a community to help RIAs build best practices. It
seemed a no brainer after that meeting to join ARIA as soon as it would be formed. 

Beyond Business:
I spend a lot of my time in volunteer work. I am a volunteer with ARIA and besides that, I
also do volunteer work for projects related to helping those from economically weaker
sections of society including livelihood development, healthcare needs and education
needs. Outside of volunteer work I enjoy drumming and reading.

Business Growth:
I would like to grow the business catering to younger customers with a business
proposition centred around financial planning. Building the capacity to maintain quality
and consistency at a larger scale in terms of number of clients is something that I am
trying to work on.
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In the short run, the market is a voting machine, but in
the long run it is a weighing machine.

— Benjamin Graham

http://www.aria.org.in/
https://quotefancy.com/quote/1559479/Benjamin-Graham-In-the-short-run-the-market-is-a-voting-machine-but-in-the-long-run-it-is
https://quotefancy.com/quote/931002/Warren-Buffett-We-don-t-have-to-be-smarter-than-the-rest-We-have-to-be-more-disciplined


KNOW YOUR COMMITTEES

Dilshad Billimoria

Renu Maheshwari

Amit Kukreja

BOARD MEMBERS

BOARD MEMBERS

BOARD MEMBERS

BOARD MEMBERS

BOARD MEMBERS

Renu Maheshwari
Vishal Dhawan

Lovaii Navlakhi

Renu Maheshwari
Suresh Sadagopan
Rohit Shah

Tarun Birani
Harsh Roongta
Rohit Shah

Harsh Roongta

Dilshad Billimoria

Vivek Rege

Trupti Muralidhar

Abubakr Siddique

Uday Dhoot

Ratnasri Karra

Biharilal Deora

VOLUNTEERS

VOLUNTEERS

VOLUNTEERS

VOLUNTEERS

Rishad Manekia

Kanika Shah

Shailendra Kumar

Aparna Aggarwal

S R Srinivasan Jay Thacker
Jigar Patel Nehal Mota

MEMBER ENGAGEMENT COMMITTEE

NEW MEMBERSHIP COMMITTEE

ADVOCACY COMMITTEE

WARIA

PARTNER ENGAGEMENT COMMITTEE

Kanika Shah

Prashant Vaishampayan 
Ravi Natarajan

VOLUNTEERS
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KNOW YOUR COMMITTEES

Tarun Birani

BOARD MEMBERS

BOARD MEMBERS

BOARD MEMBERS

Vivek Rege
Harsh Roongta

Tarun Birani
Lovaii Navlakhi
Dilshad Billimoria

Amit Kukreja
Vishal Dhawan

Dilshad Billimoria

MEDIA COMMITTEE

TECHNOLOGY/ WEBSITE COMMITTEE

ACCOUNTING AND FINANCE

Collyn Mascarenhas

SENIOR EXECUTIVE ASSISTANT

http://www.aria.org.in/
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THANK YOU
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